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State of the Market
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Largest selling realtor in

Hometown for 2004-2005!
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Your Full Service Broker”

Your Main Street Realtor

Who you list with does make a difference. Home Town is a friendly,

full-service broker that has been in business for over 20 years. Our

experienced realtors, conscientious service, and use of advanced

technology ensure that your property is priced properly.

State of the Market continued

which is up from around 65 a year
ago and well above the average
of the past few years. Average
market time of around 80 days is
up from around 60 a year ago.
Interestingly, the number of can-
celled and expired listings was
about triple that of a year ago.
So there appears to a lot of churn
in the market.

Demand

Average sales price in January
was over $265,000. This is down
by about $11,000 from Decem-
ber, but up by about $13,000
from January 2005. There were
only 19 units sold in January. This
is down by over 40% from the
average January sales of the past
several years. Average discount

from list is over $7,000, up from
about $2,300 a year ago.

Conclusion

Moderating prices, higher inven-
tory, and longer market times
mean that the condo market has
cooled, at least temporarily, from
the very hot levels of the 2nd and
3rd quarters of 2005. We will be
watching the strength of the spring
market closely.

For a detailed market analysis of
your property, please call or

email us at:

- realtor@hometown.com.



